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Deitch, founder and 
CEO of Commonwealth 
Financial, brought the fi-
nancial stability and part-
nered with Southworth’s 
fifteen years of expertise 
in major golf projects rang-
ing from Willowbend in 
Mashpee to the soon to de-
but David McLay Kidd de-
sign at Machrahanish Dunes 
in Scotland. Southworth re-
cently signed management 
agreements with La Estancia 
Golf resort in Dominican Re-
public as well as Maine Na-
tional Country Club in Wells, 
Maine and has several other 
high-end properties in its 
management portfolio. The 
core membership of about 
130 at Renaissance has much 
to look forward to after the 
last two years. 

The outstanding design 

Using elements of classic 
Scottish and traditional 
early American courses, 
Silva has built a wide va-
riety of open, windswept 
holes and more intimate, 

tree-lined fairways, homage 
to a time when people always 
walked when they played. 
Southworth says: “ Other 
than Liberty National Golf 
Club, I have never seen a 
course built with such quality 
and attention to detail as Re-
naissance. General manager 
Mike Robichaud adds: “Sev-
enty percent of our members 
walk, maybe more.” To make 
walking more favorable, a 
caddy program encourages 
local kids to get involved and 
has brought about 40 into 
a training program. Spring 
conditions were superb this 
year.  Fairways, thick as 

quality of the course has 
been clearly recognized. A 
Commonwealth native, ar-
chitect Brian Silva has been 
working in New England 
for twenty-five years, begin-
ning with Geoffrey Cornish 
in 1983. Silva’s first original 
design, Captains Golf Club 
in Brewster, was selected by 
Golf Digest as the Best New 
Public Course of 1985. He’s 
continued to receive acco-
lades for his work ever since. 
Renaissance represented a 
chance for Silva to create his 
first signature course and ex-
plore in depth the so-called 
“retro” design movement. 

“ We have a relatively young 
membership with families and 

we will keep our focus on a 
family oriented 

environment.”

Clubhouse Renderings
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fine carpets led to densely turfed greens that 
stimped at 10 or more.

Renaissance members are now looking for-
ward with great anticipation to their new club-
house. Located next to a full-length practice 
area with multiple target greens, the current 
pro-shop and cart storage facility will remain 
and the new building will take shape towards 
the 18th green. 
Revised plans 
received the final 
touches and were 
presented to the 
town of Haver-
hill at the end of 
May. Because the 
clubhouse was al-
ready part of the 
original plans, no 
permit hurdles 
remained and 
the foundation 
for the 30,000+ 
square foot build-
ing should be in 
place by the end 
of August. It will 
be a fully equipped, family oriented facility 
with a fitness center, locker rooms, banquet 
rooms, billiard room and a grill besides a main 
dining room, two private dining rooms and 8 
club rooms which will be available for over-
night guests.

The architectural firm chosen for the 
clubhouse is CBT of Boston. They were the 
clubhouse designers for Willowbend on Cape 
Cod, Black Rock in Hingham, Woods Hole in 
Falmouth, Oyster Harbors in Osterville, and 
Pinehills in Plymouth. Southworth explains, 
“Our plan is to begin building a full-service 
clubhouse befitting the exceptional quality of 
this course as soon as possible and to have the 
club remain private.” Mike Robichaud details: 
“ We have a relatively young membership with 
families and we will keep our focus on a fam-
ily oriented environment. We plan to have two 
golf simulator rooms and keep thing going 
there as well as the fitness center in the winter 
months.” The 30,000 plus square foot building 
is slated for completion in July 2009. Prospec-
tive members will note that initiation fees will 
go up after completion of the clubhouse.

Robichaud adds: “We’re about halfway 
now to out goal of 275 to 300 members and we 
offer a non resident membership as well. We 
want to be casual, subtly classy, a place where 
members can relax, recreate, meet others and 
form relationships. We’d like to see it become 
a generation to generation club based on a 
family culture. Our practice areas stay open 
until dark during the golf season. Last year 

we ran from early 
April through 
November. This 
year, our first 
event of the sea-
son at Renais-
sance was piped 
in by traditional 
Scottish bag-
pipes on the 18th 
fairway.”  When 
entering the club 
grounds, one 
can’t help notic-
ing an extensive 
short game prac-
tice area that’s 
entirely separate 
from the range 

and target green complex by the pro shop. 

The house, ancillary buildings and lot next 
to the fourth tee have been purchased for use as 
a probable maintenance facility as the current 
maintenance facility is not owned, but leased 
by the club. Vacant land next to the 17th hole 
was also purchased to add some buffer area to 
the course. Reciprocity arrangements with oth-
er Southworth affiliates will mean special rates 
for visiting Renaissance members. The club is 
not open to the public. Prospective members 
are invited to play. Word of mouth about the 
quality of the course and the experience have 
been very strong. Several events have been 
scheduled at Renaissance, which will raise its 
profile and reputation even more. The Senior 
PGA Tour Bank of America qualifier is June 
17, the Massachusetts Mid Amateur qualifier 
comes in August, New England PGA Massa-
chusetts chapter Pro-Am is scheduled for June 
23 and the New England Assistants Pro-Pro 
Tournament comes in September. 

David Cornwell is a freelance writer from 
Vermont.

The new Shop at Renaissance




